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SAP S/4HANA® Cloud 1611 Release Highlights

Table of Contents
3 Finance

4 Sourcing and Procurement

5 Manufacturing 

6 Sales 

6 Marketing

7 Professional Services

8 Cross-LoB Enhancements



2 / 9

© 2016 SAP SE or an SAP affiliate company. All rights reserved.

Experience Our Next-Generation ERP Suite 
with the Latest Release of SAP S/4HANA Cloud

Targeting the finance line of business, SAP S/4HANA 
Finance Cloud includes the core finance capabili-
ties of SAP S/4HANA Cloud, allowing customers to 
begin their digital transformation journey focused 
on finance, with the power of an enterprise resource 
planning (ERP) offering specifically designed to 
take advantage of in-memory computing. Finance 
professionals can transform their strategy, busi-
ness performance, and efficiency with this cloud 
offering. SAP S/4HANA Finance Cloud includes 
select functionality from order to cash and pro-
cure to pay as well as native integration with 
SAP® SuccessFactors® solutions to help ensure 
organizations have a comprehensive view of their 
most important assets.

Additional highlights in this release of SAP S/4HANA 
Cloud include:

 • Cash and bank account management 
functionality

 • A new procurement overview page
 • Integrated quality management processes for 
procurement and production

 • End-to-end customer journey management
 • Enhanced project resource management 

This document is not intended to reflect licensing 
models.

The latest release of SAP S/4HANA® Cloud continues the pattern of innovation across 
lines of business to help customers run live in the digital world. Along with new 
functionality and integrations detailed below, SAP is introducing the SAP S/4HANA 
Finance Cloud solution with the 1611 release. 
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FINANCE
Deploy a digital core for greater productivity. 

Cash and Bank Account Management
Monitor your cash position and centralize man-
agement of bank accounts with new functionality 
for the finance line of business. Take advantage of 
enhancements that speed and ease bank transfers 
and outgoing payment approvals. 

In the new release of SAP S/4HANA Cloud, new 
functionality helps you better navigate your cash 
position and bank accounts. You can take advan-
tage of centralized management of bank account 
master data as well as the approval and yearly  
review processes. In addition, this release includes 
the capability to create, edit, and close bank  
accounts. Furthermore, you can monitor bank 
transfers and statements (see Figure 1), cash 
pooling, and cash reports. 

Extensibility for Finance with SAP HANA®  
Cloud Platform
Develop specific applications and extend function-
ality using SAP HANA® Cloud Platform. Customers 
can take advantage of easy-to-use tools to create, 
deploy, and maintain customer-specific applications. 

Additionally, you can use newly delivered end- 
to-end integrations to augment your core finance 
capabilities with the SAP RealSpend solution  
(see Figure 2) and the SAP Financial Statement 
Insights Web application. You can now layer planned 
future expenses over existing financial information 
simply and tag expenses for new dimensions of 
analysis. With SAP RealSpend, you can create user-
specific budgets with ease. Using SAP Financial 
Statement Insights, you can visualize profit and 
loss account group balances over time with daily 
granularity, allowing for a deeper understanding 
of your financial position.
 

Figure 2: SAP RealSpend Figure 1: Bank Statement Monitor
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SOURCING AND PROCUREMENT 
Gain insight and control with new functionality 
for sourcing and procurement activities.

A Single View of Procurement Activity 
Gain the insights you need with the new procure-
ment overview page (see Figure 3). You can monitor 
critical business events, purchasing spend, and 
supplier performance without needing to manu-
ally review different reports or trigger separate 
transactions. Now you have real-time analytics 
and the ability to move easily from insight to action. 

New Capabilities to Digitize Procurement
Automatically evaluate suppliers based on a vari-
ety of criteria to give new insights into procure-
ment operations. Procurement professionals can 
analyze quality scores by supplier, material group, 
purchasing group, and purchasing category, among 
other criteria, to identify trends in supplier 
performance.
 

Gain additional insight into purchase requisitions 
with new purchase requisition capabilities, includ-
ing easy-to-configure workflows and flexible, smart 
filtering to search for relevant purchase requisi-
tions. This functionality allows you to monitor the 
status and follow-on documents of self-service 
purchase requisitions.

Monitor purchase orders, confirmations, and 
tracking with new functionality for operational 
purchasers to safeguard the production process. 
Users can monitor all purchase orders and filter 
according to relevant criteria, including supplier, 
material group, plant, and order status, and then 
drill into details of individual purchase orders.

Procurement professionals can manage scheduling 
agreements with greater efficiency through a single 
SAP Fiori® app that allows them to display, change, 
delete, and create scheduling agreements. 

Figure 3: Procurement Overview Page
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Expanded Integration with Ariba® Network
Issue price requests to one or more suppliers 
through Ariba® Network to confirm prices or find 
a less expensive supplier with the Ariba Discovery® 
service. This new integration allows you to more 
easily reduce procurement expenses and lock in 
the best possible price for a specific material.

MANUFACTURING 
Ensure efficient quality management with new  
integrated capabilities.

Quality Management in Procurement and  
Production
Deploy thorough, integrated quality management 
processes across your manufacturing operations. 
From goods receipt to production completion, 
quality managers can use new functionality to  
record inspection results quickly (see Figure 5). 
This streamlined results recording makes it easier 
for inspections to drive usage decisions and mini-
mize quality-related costs such as scrap or rework.

Figure 4: Ariba Discovery Service Figure 5: Inspection Results Recording
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Consumer and Customer Profiling
Take advantage of the new score, “Best Sending 
Time,” to maximize the impact of your e-mails at 
the individual level. This new capability uses con-
tact behavior to increase awareness and reduce 
response time.

Segmentation and Campaign Execution
The SAP Hybris® customer journey manager 
add-on is available through SAP Hybris as a 
Service on SAP HANA Cloud Platform. You can 
access this tool from the SAP S/4HANA 
Marketing Cloud solution to have an end-to-end 
process flow for customer engagement, turn 
ideas into action, and automate campaign 
execution.

You can also use flow-based campaign design 
(see Figure 7). This editable flow for e-mail cam-
paigns can include follow-up triggers – such as 
one-time, trigger-based, and periodic – making it 
easy for marketing experts to structure and 
schedule campaign automation.

Figure 7: Campaign Design

© 2016 SAP SE or an SAP affiliate company. All rights reserved.

SALES 
Simplify your sales cycles and increase customer 
satisfaction. 

Increase Sales Productivity
Perform your daily tasks with ease and efficiency by 
using the new SAP Fiori app, “My Sales Overview” 
(see Figure 6). With a single view of all activities, 
sales professionals can identify priority action items 
based on business context and drill into details of 
each account.

Improve customer service with the new SAP Fiori 
app, “Manage Sales Orders Without Charge.” You 
can display contextual information about orders that 
are free of charge and navigate to related business 
objects or view the transaction details. 

 

MARKETING
Understand the intent of each customer in 
real time, and dynamically deliver contextually 
relevant experiences across channels.

Figure 6: SAP Fiori App: “My Sales Overview”
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views of resource utilization (see Figure 8) give 
project owners instant insight to adapt quickly  
to changing supply and demand.

Project Review
Create versions of projects to compare with  
baseline snapshots. With this new functionality  
(see Figure 9), you can understand the impact  
of change requests and shifting priorities. This 
helps improve project efficiency, reduce overhead 
costs, and increase estimate accuracy for better-
run projects.

Figure 8: Resource Utilization

Commerce Marketing
Compose newsletters to promote products  
on the basis of recommendations relevant for 
the intended recipients. Layout options provide 
flexibility to feature different components, 
including pictures, text, prices, and links.

Enhanced Integration
Reduce complexity with predefined integration 
scenarios:

 • Integrate key data elements from the SAP  
ERP application – such as customer, contact, 
and sales order data – into your marketing 
processes 

 • Automatically create marketing leads, tasks,  
appointments, and phone calls in the SAP Hybris 
Cloud for Customer solution from campaigns in 
SAP S/4HANA Marketing Cloud

PROFESSIONAL SERVICES
Manage, resource, and review projects with  
new functionality.

Resource Management
Improve project resourcing with new capabilities 
that help you plan and execute projects more  
effectively with a variety of resources. As your 
projects advance and change, you can monitor  
and analyze resource requests to make the most-
efficient use of resources. Dynamic, graphical  
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Data Handling
Help ensure compliance and reduce costs with built-
in data protection. This release of SAP S/4HANA 
Cloud further enhances our commitment to data 
privacy and protection. With new capabilities in 
this release, you can block and unblock business 
partner, customer, and supplier master data. The 
SAP Information Lifecycle Management compo-
nent allows for the blocking and deletion of data 
according to residence and retention rules. You 
can also take advantage of data-aging capabili-
ties to reduce cost by moving excess data out  
of memory and onto disk.

Figure 9: Review Customer Projects

Social Collaboration 
Connect people, content, applications, and  
real-time data from your back-end processes to 
collaborate on project deliverables with prebuilt 
integration between SAP S/4HANA Cloud and the 
SAP Jam™ social software platform (see Figure 10). 
Planning, implementation, and project execution 
can now be coordinated among a variety of stake-
holders, both internal and external to your organi-
zation. This prebuilt integration decreases total 
cost of ownership, reduces barriers between teams, 
and speeds project execution, which can lead to 
higher contract margins.

CROSS-LOB ENHANCEMENTS
Simplify the user experience and increase pro-
ductivity with the following enhancements across 
the SAP S/4HANA suite.

SAP Fiori App “Manage Workflows”
Experience new workflow flexibility with multiple 
enhancements in the new release of SAP S/4HANA 
Cloud. For example, you can now allow business 
users to define their own sequential workflows 
with new capabilities. Conditions can be used to 
determine whether a step is skipped or executed, 

© 2016 SAP SE or an SAP affiliate company. All rights reserved.
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and business exception handling enables process 
owners to specify actions when an exception occurs. 
A workflow can be restarted or part of it repeated 
when an event occurs that transforms the exist-
ing instance so that workflow progress is tracked 
and workflow context is preserved. Additionally,  
existing monitoring and administration transac-
tions are now exposed through the SAP Fiori app 
for real-time administration and monitoring of 
workflows. 

Output with Attachments
Choose and add any type of attachment to an  
e-mail using new functionality delivered with the  
SAP Fiori user experience. For example, profes-
sional services customers can now send details 
such as time sheets along with billing documents.

SAP API Business Hub
Find the relevant application programming inter-
faces (APIs) for SAP S/4HANA Cloud you need 
with SAP API Business Hub. With this single 
source for all APIs for SAP S/4HANA Cloud, you 
can explore individual integration scenarios, 
updated in a continuous delivery process.

Publish Analytical Queries
Enjoy single-step publishing and authorization 
assignment for analytical queries. Once queries 
are published, users can easily access both  
SAP-delivered and custom-built queries through 
SAP Fiori launchpad using the view browser. Once 
published, the query tile can be used to launch 
the query for multidimensional analysis.

Figure 10: Collaborative Project Management

Studio SAP | 47773enUS  (16/11) 
© 2016 SAP SE or an SAP affiliate company. All rights reserved.



© 2016 SAP SE or an SAP affiliate company. All rights reserved.

No part of this publication may be reproduced or transmitted in any form or for any purpose without the 
express permission of SAP SE or an SAP affiliate company.

SAP and other SAP products and services mentioned herein as well as their respective logos are 
trademarks or registered trademarks of SAP SE (or an SAP affiliate company) in Germany and other 
countries. Please see http://www.sap.com/corporate-en/legal/copyright/index.epx#trademark for 
additional trademark information and notices. Some software products marketed by SAP SE and its 
distributors contain proprietary software components of other software vendors.

National product specifications may vary.
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without representation or warranty of any kind, and SAP SE or its affiliated companies shall not be liable for 
errors or omissions with respect to the materials. The only warranties for SAP SE or SAP affiliate company 
products and services are those that are set forth in the express warranty statements accompanying such 
products and services, if any. Nothing herein should be construed as constituting an additional warranty. 

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business 
outlined in this document or any related presentation, or to develop or release any functionality mentioned 
therein. This document, or any related presentation, and SAP SE’s or its affiliated companies’ strategy 
and possible future developments, products, and/or platform directions and functionality are all subject 
to change and may be changed by SAP SE or its affiliated companies at any time for any reason without 
notice. The information in this document is not a commitment, promise, or legal obligation to deliver 
any material, code, or functionality. All forward-looking statements are subject to various risks and 
uncertainties that could cause actual results to differ materially from expectations. Readers are cautioned 
not to place undue reliance on these forward-looking statements, which speak only as of their dates, and 
they should not be relied upon in making purchasing decisions.
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